Get Rid of Your Home’s Personality
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People tell you that your home has a lot of personality. When you’re trying to sell your current home in today’s tough resale market- so that you can build that new home of your dreams- personality is probably not a good thing.  An “impersonal” home typically attracts the most ready, willing and able buyers… and at a better price.

Bring it Down a Notch.
Toning down your home’s personality so that it doesn’t have your character makes it easier for potential buyers to visualize themselves living there. Get rid of the family pictures on the mantle, along with the clutter. Put the nick knacks, figurines and other personal effects into moving boxes and store them in the closet, or better yet in the garage or basement. Fold up the throw rugs and remove small appliances from the kitchen counters. Help potential buyers to look past the current occupants so that they can more easily see themselves as the next owner of your home.

Keep it Clean.
When potential buyers walk into a neat and tidy home it tells them that the home has been taken care of.  It’s important to take the extra time to make sure that your home is also free of any odors that may result from cooking, pets, hobbies or other activities. Ask a neighbor to come over to do the “smell test” since certain smells may not be apparent to you.

Bland is Better.
Neutralize your decorating. You may love the purple accent wall in your family room, but more than likely a potential buyer will not. Tone down any wall colors, drapes, carpeting or other decorating. Bland is good when trying to sell a home. Wild colors and eclectic decorating may really be a turn off to other people. Listen to your Realtor—They know what they are talking about. 

Get it Fixed.
Call one of the HBA’s Registered Remodelers to take care of the items around your home that may need repair prior to putting the house on the market. When people see stains on the ceiling, leaky faucets or drywall cracks it conveys to them that there may be bigger maintenance problems lurking that they don’t see. Pay particular attention to the kitchen and bathroom. These rooms can be the deal breakers if they aren’t up to snuff. Updating these two rooms will bring you the greatest return when you decide to sell.

All Housing is Local. 
Like politics, all housing markets are local. Each market has its own characteristics. Find out what’s happening in your market that has led to a successful sale. Find out from builders and Realtors what factors are affecting home values in your community. Once the current inventory of unsold units is cleared out, the pace of home sales and new housing construction will return to more normal levels. Implementing the recommendations in this article will help you to be both a more sought-after and a higher- paid player in the market.
For more information on how to select a Registered Builder or Registered Remodeler for your next new home or resale project, visit www.hbanky.com and click on Search for a Builder/Remodeler or call the Home Builders Association of Northern Kentucky at (859) 331-9500.
